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Secrets of Influential People: 50 Techniques to Persuade
People
This book is dramatically different from anything you've ever read because it's
more of a "field guide" to massive success in sales rather than a "traditional" book.
The reason why is because there's no fluff or filler. It immediately gets down to
brass tacks, showing you exactly what to do, how to do it, and why.

Secrets of Power Persuasion
Salespeople, consultants, managers, executives, entrepreneurs. . . Influence is a
crucial tool for absolutely anyone seeking success and prosperity. But how can
everyday people actually become more influential? Maximum Influence unlocks the
secrets of the master influencers. Now in an all-new edition, the book combines
scientific research with real-world studies, presenting the most authoritative and
effective arsenal of persuasion techniques ever. Author and renowned expert Kurt
Mortensen reveals the 12 Laws of Persuasion, explaining why each law works, how
to use it, and what to avoid. You will learn about the law of dissonance, the law of
contrast, the law of expectation-and nine other proven principles that consciously
and unconsciously propel people to act. You willalso discover how to: * Read
anyone instantly * Get people to trust you instinctively * Change minds easily *
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And convince anyone to give you almost anything With new case studies and
cutting-edge influencing techniques, this is the ultimate guide to the art and
science of getting exactly what you want-when you want.

Secrets of Power Persuasion for Salespeople
Looks at the power of effective persuasion, describing the mindset and tactics of
persuasion professionals and detailing ways to protect oneself from becoming a
victim of manipulation.

The Secret of Selling Anything
This comprehensive, insightful and practical reference work on the art of
negotiating contains three times as much material as does the bestselling audio
version on which it is based. National and local TV and print media attention.
Seminars nationwide.

How To Win Friends and Influence People
If you're an entrepreneur, salesperson, advertiser, or business owner,
understanding the art of subliminal persuasion will give your bottom line a big
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boost. In Subliminal Persuasion, master marketer Dave Lakhani reveals in step-bystep detail the exact techniques that really work in persuading and influencing
others. It's not about lying or tricking anyone. It's about know what will appeal to
people and how communicate that appeal effectively, profitably, and ethically. This
is marketing that really convinces.

Secrets of Power Negotiating,15th Anniversary Edition
In this instant New York Times bestseller, Angela Duckworth shows anyone striving
to succeed that the secret to outstanding achievement is not talent, but a special
blend of passion and persistence she calls “grit.” “Inspiration for non-geniuses
everywhere” (People). The daughter of a scientist who frequently noted her lack of
“genius,” Angela Duckworth is now a celebrated researcher and professor. It was
her early eye-opening stints in teaching, business consulting, and neuroscience
that led to her hypothesis about what really drives success: not genius, but a
unique combination of passion and long-term perseverance. In Grit, she takes us
into the field to visit cadets struggling through their first days at West Point,
teachers working in some of the toughest schools, and young finalists in the
National Spelling Bee. She also mines fascinating insights from history and shows
what can be gleaned from modern experiments in peak performance. Finally, she
shares what she’s learned from interviewing dozens of high achievers—from JP
Morgan CEO Jamie Dimon to New Yorker cartoon editor Bob Mankoff to Seattle
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Seahawks Coach Pete Carroll. “Duckworth’s ideas about the cultivation of tenacity
have clearly changed some lives for the better” (The New York Times Book
Review). Among Grit’s most valuable insights: any effort you make ultimately
counts twice toward your goal; grit can be learned, regardless of IQ or
circumstances; when it comes to child-rearing, neither a warm embrace nor high
standards will work by themselves; how to trigger lifelong interest; the magic of
the Hard Thing Rule; and so much more. Winningly personal, insightful, and even
life-changing, Grit is a book about what goes through your head when you fall
down, and how that—not talent or luck—makes all the difference. This is “a
fascinating tour of the psychological research on success” (The Wall Street
Journal).

The 13 Secrets of Power Performance
Full of entertaining stories and real-life illustrations, this classic book will give you
the strategies you need to become proficient in the art of effective persuasion,
including how to project warmth and integrity, increase productivity, overcome
objections, and deal respectfully with challenging prospects. This new edition
includes fresh opening and closing chapters as well as tips and examples
throughout that illustrate the relevance of these truths in the marketplace today.
Also includes a foreword written by Tom Ziglar.
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The Power of Persuasion
Amoral, cunning, ruthless, and instructive, this multi-million-copy New York Times
bestseller is the definitive manual for anyone interested in gaining, observing, or
defending against ultimate control – from the author of The Laws of Human Nature.
In the book that People magazine proclaimed “beguiling” and “fascinating,” Robert
Greene and Joost Elffers have distilled three thousand years of the history of power
into 48 essential laws by drawing from the philosophies of Machiavelli, Sun Tzu,
and Carl Von Clausewitz and also from the lives of figures ranging from Henry
Kissinger to P.T. Barnum. Some laws teach the need for prudence (“Law 1: Never
Outshine the Master”), others teach the value of confidence (“Law 28: Enter Action
with Boldness”), and many recommend absolute self-preservation (“Law 15: Crush
Your Enemy Totally”). Every law, though, has one thing in common: an interest in
total domination. In a bold and arresting two-color package, The 48 Laws of Power
is ideal whether your aim is conquest, self-defense, or simply to understand the
rules of the game.

Secrets of Online Persuasion
Reveals the keys to persuading people, including rewards, punishment, scarcity,
association, and bonding.
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The Psychology of Persuasion
A revised edition of a business classic includes new and expanded sections on
negotiating gambits, how to negotiate over e-mail or instant messaging, how to
read body language, listening for hidden meanings in conversation, dealing with
people from other cultures and more. Original.

Secrets of Power Salary Negotiating
Pre-Suasion
Roger Dawson's Secrets of Power Negotiating has changed the way American
business thinks about negotiating. Thinking "win-win"--looking for that magical
third solution in which everyone wins but nobody loses--can be a naive and
ultimately unsuccessful approach in today's tough business environment. Power
Negotiating teaches that the way you negotiate can get you everything you want
and still convince the other side that they won also. This third edition has been
completely revised and updated to reflect the changing dynamics of business
today. New and expanded sections include: Twenty sure-fire negotiating gambits.
How to negotiate over the telephone, by e-mail, and via instant messaging. How to
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read body language. Listening to hidden meanings in conversation. Dealing with
people from other cultures. How to become an expert mediator. Secrets of Power
Negotiating covers every aspect of the negotiating process with practical, proven
advice, from beginning steps to critical final moves: how to recognize unethical
tactics, key principles of the Power Negotiating strategy, why money is not as
important as everyone thinks, negotiating pressure points, understanding the other
party and gaining the upper hand, and analyses of different negotiating styles.

Persuasion
Almost everything you want in this life requires the cooperation of other people.
Whether you want to make a sale, get a date, or receive that raise-whatever it is,
you have to convince somebody to say YES!For most people, influencing others is
pretty hit-or-miss. Power Persuasion: Using Hypnotic Influence in Life, Love and
Business will show you the secrets of getting people to do what you want. Power
Persuasion will show you how to: .Have total strangers warm up to you in
seconds..Discover someone's hot button for any product..Give hidden hypnotic
commands and suggestions during normal conversation..Change other people's
beliefs..Win every argument and still keep the relationship..Overcome
objections..Convince your kids to do their homework without back-talk..Get more
dates than you ever imagined. .Improve all your relationships, and much, much
mor
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Roger Dawson's Secrets of Power Negotiating
Using techniques from hypnosis, neurolinguistic programming, the Bible, and the
greatest salespeople in history, Hogan empowers you to improve all areas of your
life.

Secrets of Power Problem Solving
From the former New York Times Op-Ed page editor, a definitive and entertaining
resource for writers of every stripe on the neglected art of persuasion. From the
former New York Times Op-Ed page editor, a definitive and entertaining resource
for writers of every stripe on the neglected art of persuasion. In the tradition of The
Elements of Style comes Trish Hall’s essential new work on writing well—a
sparkling instructional guide to persuading (almost) anyone, on (nearly) anything.
As the person in charge of the Op-Ed page for the New York Times, Hall spent
years immersed in argument, passion, and trendsetting ideas—but also in tangled
sentences, migraine-inducing jargon, and dull-as-dishwater writing. Drawing on her
vast experience editing everyone from Nobel Prize winners and global strongmen
(Putin) to first-time pundits (Angelina Jolie), Hall presents the ultimate guide to
writing persuasively for students, job applicants, and rookie authors looking to get
published. She sets out the core principles for connecting with readers—laid out in
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illuminating chapters such as “Cultivate Empathy,” “Abandon Jargon,” and “Prune
Ruthlessly.” Combining boisterous anecdotes with practical advice (relayed in
“tracked changes” bubbles), Hall offers an infinitely accessible primer on the art of
effectively communicating above the digital noise of the twenty-first century.

Subliminal Persuasion
Uncover the incredible art of manipulation with this powerful guide! Do you want to
improve your persuasive abilities? Want to get that job, win that argument, or
become a better leader? Then this book is for you! Manipulation is a powerful
psychological skill which we all use at one point or another in our lives. But what
could you achieve if you knew how to consciously control this skill? How would your
life change if you could make people do you what you want, all with them thinking
it's their idea? Delving into the art of manipulation, this book arms you with all the
tools you need to take advantage of this vital skill - and protect yourself from those
who seek to use it against you. From identifying emotional manipulation to the
subtle manipulation tricks you encounter every day, this book is your all-in-one
ticket to understanding manipulation. Inside, you'll discover: The Types of
Manipulation Understanding the Human Brain and Why Manipulation Works
Manipulation Strategies that WORK Recognizing (and Protecting Yourself From)
Emotional Manipulation Manipulation in the Workplace, Home, and Relationships
How to Deal With a Manipulator Tips and Tricks for Manipulation Defence And Much
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More! So don't let yourself get manipulated ever again. Supercharge your
leadership skills, master social situations, and become a pro at the art of
manipulation and persuasiveness today! Buy now to uncover the secrets of
manipulation!

Maximum Influence
- Is your career where you want it to be? - In everyday interactions, do people pay
you enough attention? - Does your view carry sufficient weight? This engaging,
practical book reveals the 50 secrets you need to get your point across, position
yourself for success and punch above your weight. Drawing on research interviews
with dozens of influential people, the book will show you: * 12 specific strategies to
communicate your ideas so people take notice * How to build the networks and
alliances you need to have real influence in organisations * How to leverage what
you know to gain increased exposure at the top table * How to navigate
organisational politics, 'play the game' more effectively and fast-track your career.

Maximum Influence
You have an Invisible Power. It also is an immense scientific secret. It will enable
you also to walk among people and obtain what you want and need for a rich and
Page 11/31

Read PDF Secrets Of Power Persuasion Everything Youll Ever Need To Get
Anything Youll Ever Want
satisfying life. Your Invisible Power is your ability to persuade and command
people. The purpose of this book is to show you how to find and how to use your
Invisible Power. Once you learn the secret you will enrich every area of your life in
a surprisingly delightful way. Your first step toward persuading others is to realize
that everything you want is found in other people. Here are just a few of hundreds
of secrets you'll uncover in one of Vernon Howard's best selling books: * Two
things that will get you what you want ten times as fast * Why it is not selfish to
put yourself first * Learn how to predict what people will do * How to persuade a
person who brings up an unreasonable objection to your plan * Four romantic
words that influence the opposite sex * How to use your mistakes for advancing
yourself * How to produce instantly a powerful drive for winning your way * Secrets
for getting others to earn money for you * How to read the other person's mind *
What your attitudes have to do with winning attention from the opposite sex * To
keep yourself excited and enthused about winning your way with people * For
interesting stories about men who turned their knowledge of people into cash *
Whenever you wish to gain anything in the shortest possible time * Discover the
seven magic words that attract people to you instantly * The real reasons you don't
have to be handsome or beautiful in order to persuade others * The power of
appealing to a person's "picture"

Agent of Influence
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7 Secrets of Persuasion is the first book to take the latest scientific insights about
the mind and apply them to the art of persuasion. It directly translates the
revolution in neuroscience that has occurred over the last 40 years into practical
new techniques for effective persuasion. Whether your goal is to persuade one
person—a husband, child, or boss—or the millions who might purchase an Apple
Watch or a Budweiser, 7 Secrets of Persuasion will show you how to: Unearth the
motivation that actually changes a behavior like smoking, voting, or buying, even
though people don’t know why they do what they do. Tap into the mental process
that gives religious symbols, political symbols, and commercial logos their power.
Make a promise that is delayed, uncertain, and rational more compelling by
making it immediate, certain, and emotional. Transform your candidate, service, or
product into the one people want by utilizing what psychologists call the
“fundamental attribution error.”

Secrets of Power Persuasion for Salespeople
Focuses on the kinds of nonfiction writing that real writers do: writing about
people, places, performace, how-to, science, humor, controversy. It treats readers
as pre- professional writers who care about style, who are willing to revise their
work, and who intend their work to reach a wider audience.
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Passion Profit Power
Negotiate win-win situations with inside secrets from a master. Imagine if you
could win every negotiation—and leave the other person feeling like he or she has
won too. In this book, Roger Dawson, who has trained executives, managers, and
salespeople around the world, turns his attention to the person on the other side of
the desk—who’s trying to close a deal with the most favorable terms. Offering an
arsenal of tools that can be implemented easily and immediately, he shows how
you can improve your relationship with your buyer—and come away from the table
knowing you’ve gotten the results you need. Walking you through the negotiating
process from beginning to end, this guide covers: Things that are more important
than money 24 power closes Tips on negotiating with non-Americans How to
handle problem negotiations and other challenges Understanding the buyer’s
personality And more

Darkest Secrets of Persuasion and Seduction Masters
Secrets of Power Persuasion for Salespeople, now available in paperback as well as
hardcover, is a powerful, easy-to-read book that delivers scores of proven,
effective methods and techniques you can use immediately to achieve the power
and influence over buyers you desire. This book helps you master the art of
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persuasion, in turn helping your sales and profits grow.

Secrets of Power Negotiating
Let’s face it: very few people have studied how to solve problems. Problems knock
us down like a tsunami and we don’t know what to do about it. We lie awake at
night worrying about it and spend our days stressing out over a situation that only
seems to get worse. It doesn’t have to be that way. Roger Dawson has taught
hundreds of thousands of people has to negotiate, persuade, and make decisions,
with his lectures, audio programs and books, and now he has turned his attention
to something that everyone needs: a way to solve life’s problems. Secrets of Power
Problem Solving provides proven techniques and sure-fire strategies for solving
eveything the world throws at you. You’ll enjoy greater success as you learn how
to: Treat every problem as a golden opportunity. Make your intuition work for you.
Evaluate your available choices. Create options when you see no solution. Avoid
problems in the first place. And much, much more!

Persuasion
In the spirit of Jocko Willink's Extreme Ownership and Chris Voss' Never Split the
Difference comes the most empowering sales tool yet: a practical guide on how to
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use proven spy techniques to bolster your business strategies. Even if you’ve
never seen a James Bond film or never met a real-life CIA agent, you should know
that spies are geniuses at surviving covertly. Their ability to communicate in code
is practically written into their DNA. And while it’s true that spies receive some of
the best survival training in the world, there’s another, more critical skill a spy
must have to survive… business savvy. In Agent of Influence, bestselling author
Jason Hanson, a former CIA special agent and founder of Spy Escape School,
reveals how anyone can use spy tactics for increased success, from learning how
to strategically plan your day to mastering the steps you’ll need to embrace
challenges and set achievable, personal goals. He teaches you how to develop a
winning sales personality and target the perfect business opportunity using the
SADR cycle—”spotting,” “assessing,” “developing,” and “recruiting.” With this
invaluable and unique handbook, you will become a more productive, confidant
professional or entrepreneur. Discover how to use proven spy techniques to bolster
your business strategies—from self-advocation to selling to interviewing—and
ultimately make more money. In our evolving age of entrepreneurships, corporate
careers, and self-run businesses, Jason’s message will appeal to those looking for a
competitive leg up, and who entrust the insider secrets of spy practice to take
them there.

Grit
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Renowned expert Mortensen combines scientific research with real-world studies
to provide the most authoritative and effective arsenal of proven techniques for
persuading, influencing, and motivating others. Readers will learn the 12 Laws of
Persuasion.

Secrets of Power Persuasion for Salespeople
"Learn the six psychological secrets behind our powerful impulse to comply." cover.

Writing to Persuade: How to Bring People Over to Your Side
Persuasion is an Essential Tool for Professional Success Influence and persuasion
are 'not' only for the leaders, it's an essential skill that we all must have to
strengthen on the path to career success. Persuasion and influence are your
stepping stones toward success, whether at the workplace or in our personal lives.
Being a True Leader To be a leader, the ability to be persuasive is even more
important in the business world. On a day-to-day basis, you need it to convince
employees to work toward company goals or to persuade colleagues or clients to
consider your ideas or suggestions. If you can master the art of persuasion, you
can not only win the support of others, but you also can unify your team and
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encourage them to work well together. In "Persuasion," Bruce Walker introduces
the power of persuasion, specifically on how to gain influence and have people
listen and implement ideas and concepts. Here is a Preview of What you will Learn:
- Essential skill you must have to be Influential - 4 Fundamental Principles of
Persuasion - Understanding the Halo Effect - Applying Persuasion at the workplace
- How to Be an influential Leader Persuasion is not just for salespeople and their
prospects. You may try to persuade an employee to perform better, or perhaps you
want to persuade your boss to take on your brilliant idea. Whatever your
persuasive need are, you will be 3x more persuasive once you understand the 4
Principles of Persuasion.

Secrets of Closing the Sale
You can go after the job you want—and get it! You can take the job you have—and
improve it! You can take any situation—and make it work for you! Dale Carnegie’s
rock-solid, time-tested advice has carried countless people up the ladder of
success in their business and personal lives. One of the most groundbreaking and
timeless bestsellers of all time, How to Win Friends & Influence People will teach
you: -Six ways to make people like you -Twelve ways to win people to your way of
thinking -Nine ways to change people without arousing resentment And much
more! Achieve your maximum potential—a must-read for the twenty-first century
with more than 15 million copies sold!
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Covert Persuasion
How to master the digital media marketplace, blog for your business, podcast for
profit, and more. Rarely does a communication revolution result in a marketplace
transformation. The New Media Revolution is one of those extraordinary events. If
you want to market better, sell more, and boost your influence in today's rapidly
changing online marketplace, this is your textbook. –What the New Media
Revolution is and how you can profit from it as it transforms the face of advertising
and marketing forever –How to trigger powerful, word-of-mouth BUZZ with
innovative New Media campaigns –Why your business blog (not mass marketing)
must be at the center of your marketing strategy using New Media tools –Discover
where your target audience is hanging out and captivate their attention with your
persuasive message –Six key tools you must have when launching your own
successful New Media Marketing Strategy –Online persuasion strategies that draw
hundreds and thousands of highly qualified fans to your business, non-profit
organization, or political campaign “Just four days after following your advice, both
CNN Money and The Wall Street Journal called me for an interview on the same
day! Traffic to my website has since exploded, and I have so much business that
I'm constantly referring clients to other consultants around the world!”—Debra
Gould, The Staging Diva, President, Six Elements Inc., Canada
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Influence (rev)
Have you ever been persuaded to do something, and later regretted it? Did
someone seduce you and break your heart? This invaluable guide, used by people
in 15 countries and now in its second edition, will help you become immune to dark
persuasion. Learn to use countermeasures to defend yourself against unethical
persuasion and seduction tactics. Break any trance in which a salesperson is trying
to get you to buy something not to your benefit. Discover the appropriate uses of
persuasion and seduction when your intentions are good and you want to
communicate effectively. For example, learn how to date out of your own league.
Uncover the successful strategies of ten millionaires and billionaires. For over two
decades, Tom Marcoux has helped clients and audiences recognize when
persuasion and seduction is being used against them and how to protect
themselves against manipulation. These are his best methods. Unleash your
hidden power to protect yourself and get what you want. "Tom gives you useful
countermeasures to protect you from being darkly manipulated." - David Barron,
co-author of Power Persuasion "Learn how to defend yourself against
manipulation!" - Dr. JoAnn Dahlkoetter, author of Your Performing Edge

Persuasion and Dark Psychology
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What if I told you that you can get whatever you want in life? You wouldn't believe
me, right? Find it out! ⬇⬇⬇ You do have the power to get what you want. One of
the biggest obstacles that stand in your way is other people, right? So in this book,
you will be shown how to undermine and get around other people with dark
psychology and persuasion. The determination of character by facial features,
gestures, postures, and facial expressions originates in ancient times, but at first,
this knowledge was concentrated in the hands of a few chosen people and was
ranked among the occult sciences. Later, analyzing people with dark psychology
was interpreted as some rather chimerical art, since the sophists who studied it,
although they ardently defended the close connection between the external
appearance of a person and his internal qualities, could not more or less clearly
prove this position, and people always everywhere they tend to deny everything
that is not quite accessible to their understanding. ❌Is someone making your life
miserable? ❌How do you recognize if someone is being manipulative, or
persuasive? ❌Is a salesperson manipulating you to buy his wares, for his own
profit? Or, is he persuading you because he genuinely believes in his product?
Manipulation can come at you in many forms, from a colleague or a partner to
someone you don't know. We are often pressured into making social changes in
our lives. There is nothing wrong with that if you are the one to make the decision
for the sake of your own wellbeing. If though, someone makes you do something
that you don't want to do, then it has become a form of bullying. It can be difficult
to stand up to bullies, at any age. Though, if you want to be free of them, then you
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need to learn how to take back control. The first step is going through the chapters
of this book that include: ✅ Have an elementary understanding of what persuasion
and dark psychology are ✅ The benefits you gain by being persuasive ✅ How to
differentiate between persuasion and manipulation ✅ How to apply NLP in
controlling the mind ✅ The techniques you can use to protect yourself from NLP ✅
Getting to understand about mind control ✅ The aspect of hypnosis and the
benefits ✅ Getting to understand about the dark triad And much more!! Our brains
have an insane amount of power. Sometimes it might not seem that way. You
might feel brain dead at moments, experiencing writer's block or forgetting the
easiest little detail to remember. Our brains can fail us at sometimes and
disappoint us others. Despite all of this, we still have an immeasurable amount of
power within our skull that can change the world as we know it. You can use that
power for good or something that destroys other people. You could manipulate
millions into believing something toxic that isn't true at all, leading to more
damaging effects down the line. You could also use that brain power for something
incredible, changing the world for the better with your mental abilities. Are you
ready to use your brain power? Search no more. ➡ Just press the buy now button
to get started. ⬅

Secrets of Power Negotiating for Salespeople
Secrets of Power Persuasion for Salespeople, now available in paperback as well as
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hardcover, is a powerful, easy-to-read book that delivers scores of proven,
effective methods and techniques you can use immediately to achieve the power
and influence over buyers you desire. This book helps you master the art of
persuasion, in turn helping your sales and profits grow.

Persuasion Secrets of the World's Most Charismatic &
Influential Villains
Fact and Artifact
If you've read other selling books, you're probably tired of the false promises that
never quite work out. You're probably tired of being told "you can do it if you just
believe you can. This book is: A road map to success for the salesman who is not
aggressive - who is not a "smooth talker" - and who is not an extrovert.You're
probably tired of reading about tricks that made a particular sale tricks that may
have been appropriate to a particular situation, but not yours and even if they
were appropriate, how would you have thought of them at the right time?If you've
read books on selling before or listened to "sales experts," you're probably tired of
being pumped with hot air told how you must "come alive," be full of enthusiasm,
dominate the world around all the things that don't happen to be a part of your
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basic nature.Well, this book isn't anything like that. In fact, this book was written to
refute many cliches of selling that have been accepted without question for
years.This book will prove to you, I hope, that the stereotyped image of the "born
salesman" is a mistake. You don't have to remake your personality and become
super-enthusiastic, super-aggressive, domineering. Not only are those traits not
necessary, they are actually a hindrance to making sales.And you won't have to
develop that uncanny ability to come up with the right answer at the right time
that super-human knack of having the brilliant flash of insight that is so prevalent
in books on selling. Sure, given several days to think about it, the writer of a sales
book can always come up with a solution to a sales problem. But how does that
help you when confronted face-to-face with a question that must be answered
now? This book will show you that you don't need such skills.This book can truly
revolutionize your selling career but only because it will show you that you no
longer need to waste your time developing skills that are of no value to a
salesman. For example, here are some of the points that will be made in the
course of this book: -- Contrary to the accepted mythology, enthusiasm is not a
virtue; it destroys more sales than it creates.-- "Positive thinking" is an unrealistic
fallacy. The salesman who thinks negatively has a far greater chance for success
than the so-called "positive thinker."-- Sales success does not come from
convincing people to buy things they don't want.-- The salesman who always has
an answer for every objection is also probably plugging along with a very low
income.-- Extroverts don't make the best salesmen; they are invariably outsold by
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introverts.-- To be a good salesman, you don't have to be a "smooth talker".-Another all-time sales fallacy is the statement "When the going gets tough, the
tough get going". When the going gets tough, I usually take a vacation.-- The
desire to be able to motivate others is unrealistic and foolish. A really-great
salesman will never try to motivate anyone.Perhaps all of this sounds so far
removed from what you've heard about selling through the years that you wonder
how it could possibly be true. I intend to demonstrate the validity of these
statements in two ways.First, my own experience verifies their worth. Almost
invariably, in any selling experience where I've found myself, I have outsold
everyone else around me usually while working far fewer hours.In addition, I've
seen these principles work for a few others, too a very few, for they are unknown
to most people.But there is nothing mysterious about them and that brings us to
second way in which I will demonstrate their validity. I will prove them to you. We
will deal with life logically and carefully in this book. Everything will be proven in
terms of the real world as it is in ways we can both understand.

Power Persuasion
Offering guidelines on how to get what you want through a subconscious retraining
program, the author targets the source of personal obstacles and presents
strategies on accumulating wealth, getting fit, and more
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7 Secrets of Persuasion
Warning: This book is controversial! If you're interested in having more money,
fame, respect, power, influence, privilege, peace of mind, love in your life, and
access to knowledge denied other men this book shows you how. Mush cookies
and feminists will be horrified. The information's been used for centuries by
history's most powerful, influential, and sometimes notorious men to live lives
lesser men only imagine. Just some of the secrets inside: Mental techniques used
by General Douglas MacArthur to inflict psychological pain on someone who
disobeys or displeases you. (Psychologists say this causes the same reaction in
their brain as physical pain, without leaving marks. Use it for disciplinary purposes
only.) 13 ways to keep your enemies and competitors constantly on defense,
fearing your next move, struggling to keep up with you. How to peacock your way
to straight to the top level power! How men grab power over others - in
professional relationships, personal, and family. (The closest thing to owning a
"super power"!) How to go from being socially awkward and shunned by women to
becoming the most confident guy in the room. (Even broke, creepy losers can
become successful and confident, with beautiful women always on an arm.) How to
get women to compete for your attention, love, and commitment. How to inspire
other men to want to follow and help you achieve your goals. (They'll be loyal and
cheerfully submit to your will.) How ugly, short, broke men instantly become
attractive to women. (Be attractive to business partners, lenders, clients, and all
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others you want something from.) A secret way to make people fight to be with
you, listen and obey you, and get nervous if they don't hear from you! (You'll be
the person everyone wants to hang out with are yours.) Easiest way to attract
people and opportunity like a magnet. (No fluffy universe-worshiping woo-woo
nonsense here!) How to change your phone usage making yourself influential and
persuasive. (Chicks, friends, customers, or anyone!) The ruthless dictator's secret
to gain obedience, loyalty, and the top work from all you wish to lead (without
committing genocide). Lex Luthor's method for getting devotion from women,
underlings, minions, and employees. (Be perceived as a strong leader for a
change!) The mistake 80%+ of men make that ensures they're looked down upon
by women, clients, customers, friends, and family. (It's probably the most common
reason why men fail at reaching their goals, are always broke, and cry in their beer
lonely each night.) How being nice makes people hostile (And no, you don't have to
sell your soul or be a dick to anyone.) Embrace selfishness to help others. (You'll
notice things fall in place: Chicks, family, colleagues, and bosses!) And so much
more!

Books in Print
The acclaimed New York Times and Wall Street Journal bestseller from Robert
Cialdini—“the foremost expert on effective persuasion” (Harvard Business
Review)—explains how it’s not necessarily the message itself that changes minds,
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but the key moment before you deliver that message. What separates effective
communicators from truly successful persuaders? With the same rigorous scientific
research and accessibility that made his Influence an iconic bestseller, Robert
Cialdini explains how to prepare people to be receptive to a message before they
experience it. Optimal persuasion is achieved only through optimal pre-suasion. In
other words, to change “minds” a pre-suader must also change “states of mind.”
Named a “Best Business Books of 2016” by the Financial Times, and “compelling”
by The Wall Street Journal, Cialdini’s Pre-Suasion draws on his extensive
experience as the most cited social psychologist of our time and explains the
techniques a person should implement to become a master persuader. Altering a
listener’s attitudes, beliefs, or experiences isn’t necessary, says Cialdini—all that’s
required is for a communicator to redirect the audience’s focus of attention before
a relevant action. From studies on advertising imagery to treating opiate addiction,
from the annual letters of Berkshire Hathaway to the annals of history, Cialdini
outlines the specific techniques you can use on online marketing campaigns and
even effective wartime propaganda. He illustrates how the artful diversion of
attention leads to successful pre-suasion and gets your targeted audience primed
and ready to say, “Yes.” His book is “an essential tool for anyone serious about
science based business strategies…and is destined to be an instant classic. It
belongs on the shelf of anyone in business, from the CEO to the newest
salesperson” (Forbes).
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The Art of Manipulation
Are you earning what you're worth? Master negotiator Roger Dawson, author of the
best-selling Secrets of Power Negotiating, shows you how to get a better deal from
your current employer and how to negotiate the best deal from a new employer.
And you won't come off as greedy, overly aggressive or selfish. In fact, you'll learn
how to win salary negotiations and still leave your boss feeling like he or she has
actually won! Secrets of Power Salary Negotiating covers every aspect of the
salary negotiating process, from beginning steps to critical final moves.

Your Magic Powers of Persuasion
Based on his work and interviews with hundreds of the world's most successful
people, internationally recognized speaker and trainer Roger Dawson reveals the
13 secrets that he has discovered to be the common denominators for high
achievement.

The 48 Laws of Power
This book is a treasure trove of ideas you can use to turn a 'no' into a 'yes' almost
instantly-in any sales situation.''-Brian Tracy, speaker and author of Create Your
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Own Future and Change Your Thinking, Change Your Life Hogan is the master of
persuasion. I urge you to persuade yourself to buy this book and everything he's
ever written and recorded. It will help you understand yourself, understand others,
and succeed. This information is bankable.''-Jeffrey Gitomer, author of The Sales
Bible, Little Red Book of Selling, and Little Red Book of Sales Answers There's more
wisdom in this book than in 500 pages on the same subject. Whether you need to
persuade your lover, your spouse, your boss, your clients, your friends, or yourself,
this powerhouse collection of mind tricks and secrets will give you the upper hand.
In today's competitive world, this is the persuasion wizard's manual you need to
control circumstances and get what you want.''-Dr. Joe Vitale, author of Life's
Missing Instruction Manual and The Attractor FactorWhen you read Hogan's writing,
it feels like you're getting sage advice from a master. Would you like other people
to decide on their own (or so they think) to go along with your every whim? Then
this is the book you've been looking for.''-David Garfinkel, author of Advertising
Headlines That Make You Rich There is more practical information on the dynamics
of selling and communication in these pages than you could ever acquire in a
lifetime on your own through trial and error. Take advantage of the authors'
wisdom and read this book!""-Todd D. Bramson, Certified Financial Planner and
author of Real Life Financial Planning
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